
(who really owns the prop-
erty?), government transfer 
fees. These charges  should be 
quite similar between lenders/
brokers. 

7. Prepaid Interest/
Insurance: Remember that 
you can choose your own in-
surance.  The longer it takes 
for you to pay your first mort-
gage, the larger is the prepaid 
interest.  

If fees quoted in this document 
changes considerably at the 
time of document signing, be 
wary of the company. This is an 
important document that you 
should read carefully.  If you 
need our help in reviewing one 
for you, feel free to contact us 
for this free service. 

 -Al Som-Anya, MBA, President  

Good Faith Estimate or GFE 
is a document required of all 
lenders/brokers to be given 
to clients who apply for a 
loan within three days of ap-
plication.  This document can 
help you narrow down the 
differences between loans 
from different companies, but 
be warned that it could be 
sometimes difficult to zero in 
on the differences in cost. 

We will review this docu-
ment listing the major items 
to the list, at least in majority 
of the cases. 

1. Interest Rate:  The inter-
est rate may be one of the 
most important aspect of 
your loan, determined by the 
borrower’ risk factor -job 
history, credit history, ability 

to repay prior debts (all of 
these determinants of your 
FICO), down payment, type 
of mortgage.  

2. Loan Origination:  This 
is always quoted as a percent-
age of the loan, usually 1-2%.   

3. Discount Fees:  This fee 
usually will reduce your inter-
est rate, and is also quoted as 
percentage of the loan. 

4. Mortgage Broker’s Fee:  
Also usually quoted as per-
centage of the loan.  This fee 
is usually about 1% of the 
loan, but differs a lot. 

5. Admin Fee:  The admin-
istrative fees is normally 
charged by brokers.   

6.  Title Charges:  This is 
fees to conduct a title search 

Investing in properties in this 
tumultuous time is probably 
the best thing you could do in 
this very bottom market 
where we have seen bottom 
fishers, believe it or not, bid-
ding over properties.  We are 
currently seeing multiple of-
fers on properties, in a recent 
case ten offers on a particular 

property I made an offer for 
my client. 

But managing investment 
properties can be tricky and 
not for the faint of heart.  For 
those getting into the act, the 
most important aspect is get-
ting the right tenants into 
your property. 

Remember that FICO is not 

the sole barometer here, but 
dig a little deeper.  Check the 
court records for unlawful de-
tainer (tenants who refuse to 
pay rents), criminal records, 
and other obligations such as 
child support/alimony. Failure 
to do these could cost you 
dearly.  Contact us for help. 

Al Som-Anya. as@washingtonreal.com 

Good Faith Estimate 

Managing Your Investment Property 

      N E W S  O N  

F I N A N C I N G  

R E A L T Y  

P R O P E R T Y  

M A N A G E M E N T  
Washington Real  

J U N E  2 0 0 8  

S P E C I A L  
P O I N T S  O F  
I N T E R E S T :  

• Review GFE 

document 
carefully 

• Beware of sur-

prises at sign-
ing. 

• Remember 

companies 
name same 
thing differ-
ently. 

• We can help 

you review 
your GFE. 

 

S A C R A M E N T O  

  Ph: 916.675.1177 

  Fx: 866.405.1808 

 

B A Y  A R E A  

  Ph: 925.706.9700 

  Fx: 510.217.4433  

 

H O U S T O N  

  Ph: 713.952.6092 

  Fx: 281.668.5002  
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